2010 NOMINATION DRAFT COPY FOR HOT COMPANIES
USE THIS DOCUMENT TO PREPARE YOUR DRAFT COPY OF ANSWERS


FIRST TELL US WHICH VENDOR YOU ARE NOMINATING FOR HOT COMPANIES
Vendor's Company Name and complete corporate mailing address

Web Address (URL) of the vendor being nominated

Founded in MONTH and YEAR

Number of total employees (worldwide)

Is the company Private or Public?
If public, please give Stock Symbol and name of stock exchange where it is listed

Who is nominating this company for the Hot Companies awards?

Regions where this vendor's product/services are available?
example: USA/ Europe/ Middle-East/ Africa/ Latin America/ North America/ Asia-Pacific or simply "Global"

HOT COMPANY CATEGORIES IN WHICH THE ABOVE VENDOR IS BEING NOMINATED
A vendor can be nominated for several categories depending upon the number of categories you have selected. 

BACKGROUND ABOUT THE VENDOR BEING NOMINATED FOR HOT COMPANIES AWARD
Hint: prepare a final draft first and then simply cut-and-paste content in this section 

PEOPLE - Full name of CEO and how many years she/he has been with the current company
PEOPLE - List all the Founders and current Executive Team members
FULL NAME and TITLE of each executive

PEOPLE - Have your present company's founders or executives started any other young companies before? 
Mention the other company names and whether these are still active, acquired, sold, etc.

PRODUCTS/SERVICES - Brief background about what your company does
Less than 200 words - what does your company do/sell?

PRODUCTS/SERVICES - List all new Products, Services or Upgrades announced since June 2008
Name each NEW product model or service

PRODUCTS/SERVICES - What technological advantage(s) does your company have over what other vendors offer?

PERFORMANCE - How has your company performed so far in 2009?
i.e. more new products announced, more tie-ups, more revenues, more new partners, more alliances, etc.
PERFORMANCE - Which kind of users can benefit from your products and services? List some of your key customers here.
We will not be contacting any of your customers

PERFORMANCE - Is your company already profitable? If not by which year do you expect to become profitable?
Also explain some of the steps your company is taking/planning to increase profitability and/or reduce monthly burn rate.

POTENTIAL - Are your company product/services sold directly by the vendor to their customers or through channels/partners or both (i.e. direct and through channels)? 
Also explain what are your short-term market-penetration/expansion plans?

POTENTIAL - Which competitors do your company products/services best compete against?

POTENTIAL - What kind of help, alliance, or tie-ups would you seek from the industry for your company?

Please list here any Corporate or Product awards your company has won so far

Prepare your final answers first, and then simply copy and paste them in the online nominations form at www.signmeup.com/66149 
More details at www.networkproductsguide.com/awards/ 

